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WINNING OVER BROKERS

Tenants are still at the wheel, so how can landlordsibeessfil We turned tédidrock Realtyprez

Abie Hidary, whose firm owns and manages eight buildings in NYC, as well as assets in Brooklyn,
South Florida and Pennsylvanie key, he says: be@y good to the brokerage commuiitpe
upfront pay themin a timely manner, build quality spageickly, and keep lease documetudghe

point Hidrock has also ramped up marketing, with leasing diréubert Kaplartaking smallgroups

on private building toursallowing the firm to build more personal relationships and introduce
OuptownO brokers to affordable quality space alwyacht ParkandPenn PlazaThe result? It

recently signe®0k SFto 240 W. 35thincluding MichelleObama favelason WwandReem Acraand
Joel Paul Groupo 2.8k SF ab3 W. 36th



Abie, with brother€ddie(standing) anéteven and fathedack all run different divisions within the
firm. In addition to leasing, Hidrock is alsamping up acquisitns\ it recently purchased$95M
defaulted note secured Bg0 Sixth Avefor $40M. Abie tells us that the firm is looking for properties
or notes in th&30-$100Mrange, with institutional or private partners. When heOs not leasing or

investing, you mightatch Abie running back home Midwood, Brooklyn, on warmer dajéa 10-
mile jaunt he rungwice a week
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